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Top Brokers of Hotels in the First Half
Brokers representing sellers in deals of $25 million or more

1H-08 Market 1H-07 Market ’07-’08
Sales No. of Share Sales No. of Share Change

($Mil.) Prop. (%) ($Mil.) Prop. (%) (%)
1 Hodges Ward Elliott $927.3 23 41.7 $1,527.4 44 19.0 -39.3
2 Eastdil Secured 657.5 9 29.6 2,079.9 23 25.9 -68.4
3 Cushman & Wakefield 158.0 3 7.1 109.4 2 1.4 44.5
4 Molinaro Koger 131.3 2 5.9 1,322.1 34 16.5 -90.1
5 CB Richard Ellis 126.8 4 5.7 254.8 8 3.2 -50.2
6 Jones Lang LaSalle 117.3 2 5.3 1,437.4 18 17.9 -91.8
7 Holliday Fenoglio Fowler 52.8 1 2.4 0.0 0 0.0
8 HREC Investment Advisors 52.5 1 2.4 0.0 0 0.0

OTHERS 0.0 0 0.0 1,287.2 24 16.1
Brokered Total 2,223.5 45 100.0 8,018.1 153 100.0 -72.7
No Broker 1,624.4 23 3,986.2 67 -59.2
TOTAL 3,847.9 68 12,004.3 220 -67.9

It looks like Blackstone Group will sell

the Boston and Chicago-area buildings it

inherited with Equity Office Properties

one-by-one, rather than in bulk. The

buzz is Blackstone thinks it can maxi-

mize profits by targeting a variety of

buyers for the downtown and suburban

buildings. Blackstone took a different

strategy in New York, Washington,

Seattle and Portland, Ore., where it

flipped big portfolios.

Dunmore Capital, which is seeking to

raise up to $200 million of equity for its

first opportunity fund, has hired long-

time Democratic Party operative Ed

Emerson as a vice president. Emerson

will solicit equity, primarily from West

Coast institutional investors. Bentley

THE GRAPEVINE

Eastdil Wins Hotel Ranking as Sales Soar

Eastdil Secured was the most-active hotel broker last year as the sector contin-

ued to surge.

Eastdil brokered $5.3 billion of hotel sales, giving it a whopping 33% market

share. Hodges Ward Elliott finished a strong second, with $4 billion of activity, fol-

lowed by Jones Lang LaSalle, at $2.4 billion. The three firms handled almost three-

quarters of all large sales last year, according to Real Estate Alert’s Deal Database,

which tracks sales of $25 million or more (see ranking and list of top deals on Pages

8-9).
The victory was Eastdil’s fourth in last year’s league tables. The firm already

won the rankings of office, mall and shopping-center brokers. But Eastdil’s string

was broken in the industrial ranking, which CB Richard Ellis won (see article and

ranking on Pages 6-7).

Hotel sales, including unbrokered transactions, soared by 32% last year, to

See HOTEL on Page 8

2 Big Retail Portfolios Offered in New England

Two large retail portfolios have hit the market in New England, giving investors

rare opportunities to scoop up clusters of supermarkets in one fell swoop.

Flatley Co., a development firm based in Braintree, Mass., is marketing 10 shop-

ping centers in affluent sections of the Boston metropolitan area, Cape Cod and

southern New Hampshire. The 2.5 million-square-foot portfolio is valued at about

$500 million. Cushman & Wakefield is shopping the properties as a package.

Meanwhile, Tedeschi Realty of Rockland, Mass., has listed 26 shopping centers

and freestanding supermarkets in the Boston area with Jones Lang LaSalle. The 1.9

million-sf portfolio is valued at about $440 million. At that price, the buyer’s initial

annual yield would be roughly 6.25%. Investors can bid on the entire portfolio or

any of three sub-portfolios.

Flatley’s portfolio has a 96% average occupancy rate. The package represents

about three-quarters of the firm’s retail holdings. Flatley, which built up its retail

See RETAIL on Page 5

ING Spinoff Drops Plan for Apartment Fund

An ING spinoff has canceled plans to raise a $300 million value-added fund

because of the difficulty of finding high-yield apartment investments, in the latest

sign of weakness in that sector of the fund market.

Chicago-based Concert Realty Partners, whose principals operated two multi-

family funds while at ING, planned to launch their own vehicle after the spinoff in

late 2005. Concert Multi-Family 3 fund would have targeted a 13-15% return, pri-

marily by acquiring underperforming or distressed multi-family properties

nationwide.

Fund raising was not a problem. Investors said Concert lined up soft equity

commitments of at least $100 million from institutional players last year, including

ING — enough to hold a first closing and begin acquisitions.

But the closing never took place. Apparently, Concert’s principals — Robert

McSween, Bradley Muth and Andrew Sands — were unable to find properties that

See SPINOFF on Page 11

6 TOP INDUSTRIAL BROKERS IN 2006

6 TOP INDUSTRIAL DEALS IN 2006

8 TOP HOTEL BROKERS IN 2006

9 TOP HOTEL DEALS IN 2006

3 Cushman Recruiting Retail Brokers

3 Developer Raising ‘Green’ Fund

3 Goldman Fund Backs Retail Venture

4 Repositioned Calif. Offices on Block

4 Michigan Industrial Package Listed 

5 Hotel Syndicator to Expand Platform

5 Bay Area Office Complex Available

7 CB Tops Industrial Ranking

10 Atlanta Apartments Up for Grabs

10 INVESTMENT VEHICLES

FEBRUARY 14, 2007

See GRAPEVINE on Back Page

See for yourself how REAL ESTATE ALERT guarantees

your edge by tipping you off to private wheelings and

dealings in the commercial-property market.

Sign up for a FREE 3-ISSUE TRIAL SUBSCRIPTION

and each week you’ll get the latest word on the secret

strategies of opportunity funds, foreign buyers and other

smart money. We’ll also tip you off to big owners

preparing to offer their real estate holdings.

Profit
From the Freshest
Intelligence

! YES! Start my 3-issue FREE trial subscription to 

REAL ESTATE ALERT. There are no strings attached -- 

I won’t receive an invoice unless I choose to subscribe.

NAME:

COMPANY:

ADDRESS:

CITY/ST/ZIP:

TEL:

E-MAIL:

Fax this coupon to: 201-659-4141
To order by phone, call 201-659-1700

Or mail to: Real Estate Alert
5 Marine View Plaza, #400, Hoboken NJ 07030

You can also start your free trial at REAlert.com



Hodges Ward Elliott was the top hotel broker in the first half
as sales across the sector tumbled by 68%, reversing a strong
growth trend that had lasted for three years.

The decline in volume stems more from buyer hesitation
than a lack of available properties. A substantial amount of
equity has been raised to buy hotels, but with tight credit and
a weak economy driving down prices,
investors are wary of buying too soon. 

“That equity is frozen with fear because
[investors] don’t know what the debt market
is going to look like going forward,” said Mark
Elliott, a senior managing director and part-
ner at Hodges. 

While investors flocked to bidding con-
tests during the bull market, many are now
staying away. “I would personally call them
shoppers now, not buyers,” said the
spokesperson of an international hotel bro-
kerage. But the pullback has allowed some
buyers that had been pushed to the sidelines
by high-leverage players to become more
competitive. 

Some $3.8 billion of hotels traded hands in the first half,
down from $12 billion a year earlier, according to Real Estate
Alert’s Deal Database, which tracks sales of at least $25 million. 

The mid-year total was the lowest since 2004, when there
were $3 billion of first-half sales. Full-year volume in 2004
ended up at $7.9 billion. That would be far shy of the soaring
volumes the following three years: $14.4 billion in 2005, $19.1
billion in 2006 and a record $19.2 billion last year.

Hodges, the defending champ in the hotel-broker league
table, handled $927.3 million of sales in the first half, good for

a whopping 42% market share. Still, its activity was down 39%
from a year earlier. The firm’s volume stemmed largely from
one transaction: a $900 million portfolio that Inland American
Real Estate acquired from RLJ Development.

Eastdil Secured, which finished second in the full-year
2007 ranking, maintained that spot. It brokered nine hotels

totaling $657.5 million in the first half,
down 68% from a year earlier. Cushman
& Wakefield, bolstered by last year’s
acquisition of Sonnenblick Goldman and
its hotel team, climbed into third place
from fifth in full-year 2007, with $158
million of sales. Its activity jumped 45%.

Rounding out the Top 5 are Molinaro
Koger, at $131.3 million, down 90%, and
CB Richard Ellis, whose volume fell 50%
to $126.8 million. Jones Lang LaSalle
Hotels, which usually places in the Top 5,
posted a 92% decline in volume, dropping
to sixth place. Plasencia Group, also typi-
cally a strong contender, didn’t close a
single deal of $25 million or more in the

first half. It had $477.4 million of activity in the first half of last
year. 

There are signs that hotel fundamentals are softening. The
average occupancy rate for U.S. hotels is expected to drop to
61.6% this year, from 63.1% last year, according to PKF
Hospitality Research. Room rates are projected to grow just 4%
to $107.96 — the smallest increase in several years. That
would translate into a 1.5% increase in revenue per room
growth, down from increases of at least 6% over the past sev-
eral years. !
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Hotel Sales
First Full
Half Year

($Bil.) ($Bil.)
2003 $0.8 $3.6
2004 3.0 7.9
2005 6.3 14.4
2006 10.4 19.1
2007 12.0 19.2
2008 3.8

Hodges Leads Hotel Brokers; Sales Plunge in Sector 

Top Hotel Deals in the First Half
Price Total

($Mil.) Units Property Buyer Seller Broker
$900.0 4,059 22-hotel portfolio Inland American Real Estate RLJ Development Hodges Ward Elliott
375.0 1,500 Fontainebleau Resort, Miami (50% stake) Nakheel Hotels Fontainebleau Resorts (None)
366.5 726 Hyatt Regency Century Plaza, Los Angeles Michael Rosenfeld, D.E. Shaw Sunstone Hotel Investors (None)
240.0 590 4-hotel portfolio Room Mate Hotels Andre Balazs, Greenfield Eastdil Secured
205.1 1,093 8-hotel portfolio Apple REIT Eight Tidewater Hotels & Resorts (None)
165.0 392 Ritz-Carlton Huntington, Pasadena, Calif. Great Eagle, Langham Hotels Cornerstone, Lacera Eastdil Secured
157.0 355 Renaissance M Street Hotel, Washington Losan Hotels Northview Hotel, Westbrook (None)
136.6 297 James Hotel Chicago Denihan Hospitality James Group (None)
99.0 194 Hotel 57, New York Apple REIT Rockpoint Group Eastdil Secured
83.0 369 Westin Westminster, Westminster, Colo. Amstar Group, Sage Hospitality Inland Pacific Cos. (None)
79.3 291 2-hotel portfolio Apple REIT Eight R.D. Olson Development (None)
78.0 316 Hyatt Dulles Airport, Herndon, Va. Ashford Hospitality Thayer Lodging Molinaro Koger
72.3 500 Hilton Dallas Lincoln Centre, Dallas Apollo Real Estate Advisors Ashford Hospitality Jones Lang LaSalle


